reseller vote or two. Hauppauge, for
example, is short-listed for the
Specialist - Product award in  the
Vendor category, and managing direc-
tor, Yehia Oweiss, told CRN that a
vote for hi
for the little guy.

“ Bc‘mg the smallest vcndu the

company would be a vore
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dgams[ us: the bigger wndur\ have
grear T thlhry and exposure Our

3dlL5 }7{,(][,‘", are L(“l\’d"ﬁlllé \.Il‘)ll |l’u’
tors and resellers so hopefully we won't
finish too far behind, and perhaps we
could even win. Whatever happens
we are happy to have been recognised
as a player in the market and very
grateful ro have been short-listed,”
Oweiss said.

McAfee is on the final list for one
of the awards being most hotly con-
tested: Security Vendor of the Year.
The firm's channel director, Wayne
Carter, said that the level of activity
this year gives the company a chance.
“I'm quietly confident that we have a
good chance of winning an award.
After all we've changed our name,
moved to a 100 per cent channel
model and cleaned out Dodge City in
the pre I'd say we've already done

quite a lm " he

But lzm year’s winner of this award,
Check Point, thinks it has the march
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nised brand. Winning last year made
us work even harder to get short-list-
ed this year. Complacent we aren’t,”
she added.

One of the least well-know com-
panies in the Vendor caregories is
Fortinet, but regional director for the

firm, Jonathan MepstLd told LRN
at he believed his ¢

that he belie
be up there with the fmm runnus
. “I m sure everyone who managed
to hobble back from our paitner coin-
ference in Budapest last week will be
voting for us. Voting sends a very
important message to the short-listed
nominees, particularly in the vendor
categories. If your vendor partner is
giving you great margins and help-
ing you realise new business oppor-
tunities, then vote for them. If they
aren’t, then treat it like the Grand
National and just pick a runner with
aname you like,” Mepsted said.
Fortinet however, is not doing any-
thing last minute, he added, and as for
bribery, perish the thought. “I think
anything of the kind is a shameful
activity,” said Mepsted. “CRN read-
ers l{l\(\W rh(‘i\' Own l“in&;g ':mn! i(ﬂl\v
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of them would like to be invited to
our corporate hmpmhtv events next
"

year then don't hesitate to call me.

Thc Suurlty Distributor category
also proving to be a competitive one
and, like Francis, David Ellis, director
of eSecurity at Unipalm, is hoping for
a repeat performance in 2005. “We
think we have a genuine chance of
winning. We've had a positive
response from customers and we are
continuing to ask partners to vote for
us. The Channel Awards has estab-
lished itself as being the key channel
event of the year, and to ensure it
maintains its kudos it must provide a
true reflection of the market. The
only way that this can happen is by
having as many people vote as
possible,” he said.

Other distributor categories are
also being keenly contested but many

companies have taken a fairly low-key
approach to drumming up support this
year. Reflecting the prevailing mood
in the sector, director of marketing at

Westcoast, Andy Dow, said: “It’s a
tough market and all distributors are
working hard to make a difference, so
we are in good company [on the short-
list for Systems Distributor]. 1 look
forward to buying the others a con-
solation drink on the night — they are
ﬂ” g()lh‘] g“y,‘n“

Many distributors have restricted

awards but who wxll win in 20057

The CRN Channel Awards:The short-listed hopefuls await the judges verdict at the stunnihg
venue for last year's awards ceremony. There are only five days left to vote this year.

their efforts this year to attaching a
special signature to their emails. At -
Westcoast, they have barely done any-
thing to drum up votes: “We just let
our service do the talking,” said Dow.
It looks as though there will be
quite a bit of eleventh-hour activity
from resellers though. Dan May, direc-
tor at Ramsac, which is up for the SME
Reseller award, told CRN that while
they are one of the outsiders, they are
pllﬁhing h:\nl o win as m;my votes as
they can by the end of the week.
“We’ve encouraged our customers and

partners to vote but we are smaller

than some of the others in the cate-
gory, so maybe our pleas won't get as
far as some others. But everyone we
have spoken to has voted for us and
we will be doing a final push before
the closing date,” he said

“Voting for the Channel Awards
closes on Friday 28 October. To make
sure your vote counts go to www.chan-
nelawards.co.uk. The winners will be
announced at the awards ceremony in
London on Thursday 24 November
and the full list will be published in

CRN on Monday 28 November.

CRN www.channelawards.co.uk
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